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>> market. “But now, there are so many
people talking about it in the media -
there are a lot of companies doing these
installations,” he explains. “These com-
panies just don’t know what’s involved
in these types of projects, and they’ll
often bid too high or too low.

“We get a lot of calls from companies
and owners to clean up projects that
other contractors didn’t install correct-
ly,” Cambell adds.

Education has been a hot market for
geothermal installations, Campbell
says. Since the installations require a
large footprint of land, many schools are
ideal candidates for this type of system.
“Many of these clients are just looking
to go green in some way, and geothermal
systems are a very big part of that move-
ment,” Campbell explains. One of the
first projects of this kind that Century
Mechanical completed was for the
Birdville Independent School District in
north Fort Worth, Texas.

“We took the existing A/C out of the
building and installed geothermal over
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the summer,” Campbell says. Since that
project in 1995, the district made a deci-
sion that all upgrades or new schools in
the district would utilize a geothermal
system when possible.

They have experienced a 50 percent
reduction in energy costs over compara-
ble electric and gas systems. “We are
proud to be involved in a process that
allows for a cleaner, more cost-effective
system,” Campbell states.

Geared Up for Green
The company was well prepared for the
future trend toward green building.
“We were lucky in a lot of respects,”
Campbell says. “We started doing [geot-
hermal installations] years ago and, at
the time, not many other contractors
were performing this kind of work.”
With Century Mechanical’s years of
experience in this area, the companyhas
been successful at finding more cost-
effective ways to install the systems.
“We’ve been able to find a lot of ways to
make the systems more economical to

install,” Campbell says. “We’ve also
been lucky because many school dis-
tricts have really gone to this system for
their air conditioning requirements.”

Century Mechanical is also known for
its work in healthcare, churches, office
buildings and other commercial proj-
ects. Geothermal installations comprise
more than half its business, Campbell
notes. Although many markets are slow
nationwide today, Campbell expects
Century Mechanical’s geothermal sys-
tems installation niche to grow when
the economy turns around. “Once the
American public starts feeling better,
our industry will grow in a big way,”
Campbell says.®
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We've been able to find a lot of ways

to make [ geothermal heating

cooling systems ] more economical

toinstall. We’ve also been lucky

because many school districts have

really gone to this system.”
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